
5 Ways CallTower's
Rebiller Partner Program
Solves MSP Pain Points 
Managed Service Providers (MSPs) juggle a lot of responsibilities. From expanding their service 

offerings to managing operations and maintaining strong customer relationships, the challenges 

can feel endless. This is where CallTower’s Rebiller Partner Program shines, providing the tools 

and support to simplify operations and supercharge growth. Here’s how this program addresses 

key MSP pain points while positioning your business for success. 
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1 Expand Your Portfolio with Cutting-Edge Solutions 

One common hurdle for MSPs is the limitation of their service portfolios. Clients expect 
comprehensive solutions, and falling behind in offerings can cost you valuable business. 

With CallTower, you can diversify by reselling innovative communication technologies, including 
voice enablement through Microsoft Teams, Webex, and Zoom. By leveraging these tools, your 
MSP not only meets evolving market demands but also positions itself as a leader in unified 
communications. This portfolio expansion eliminates the need to source products from 
multiple vendors, keeping everything streamlined and competitive. 



2 Streamline Operations and Eliminate Admin Overwhelm 

Administrative tasks like quoting, invoicing, and order management can drain valuable time and 
resources. For MSPs, this often means less time spent on strategic activities like customer 
engagement and business growth. 

CallTower’s Rebiller Partner Program offers a simplified solution in the form of its GTx self-service 
platform. The GTx portal automates essential backend processes, reducing inefficiencies 
and frustrating paperwork. By cutting administrative clutter, you can focus on what matters most 
– scaling your business. 
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4 Achieve Financial Clarity and Tax Compliance 

Managing invoicing accuracy and staying tax-compliant are common pain points for MSPs. Even 
small errors can spiral into significant issues, affecting your bottom line and client satisfaction. 

CallTower alleviates these concerns by managing invoicing and taxation with precision. Their 
expertise ensures accurate billing while saving your team countless hours on tedious financial 
tasks. With reduced errors and a smoother process, your MSP can operate more efficiently and 
confidently. 

Customize Your Brand to Build Loyalty 

MSPs frequently face challenges in maintaining a cohesive brand identity, especially when reselling 
third-party products. When customer-facing materials lack consistency, it can create gaps in trust 
and loyalty. 

The Rebiller Partner Program allows you to fully customize marketing, branding, and 
communication materials. This way, every client interaction reflects your unique business identity. 
With consistent visuals and messaging, you strengthen brand recognition and foster deeper 
customer relationships.
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Maintain Ownership of Customer Relationships 

For MSPs, customer trust and loyalty are everything. However, when outsourcing aspects of 
operations, it’s easy to feel like you’re losing control over client interactions. 

With CallTower, MSPs maintain complete ownership of their customer relationships. While 
CallTower manages the logistical aspects like invoicing and support, MSPs hold the reins 
when it comes to client engagement. This balance allows you to build long-term trust with your 
customers, knowing that the operational details are expertly handled in the background. 

Empower Your MSP Business
with CallTower 
CallTower’s Rebiller Partner Program is more than just a platform; it’s a toolkit designed to remove 
obstacles, unlock revenue opportunities, and set MSPs up for long-term success. With a 
streamlined approach to operations, customizable branding, expanded service offerings, 
and round-the-clock support, this program helps MSPs address the challenges that come 
with scaling a modern tech business. 

Want to transform how you operate and grow?
Partner with CallTower and take your MSP to new heights today! 
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Benefitting MSPs and Customers with Telecom Solutions

https://info.calltower.com/rebiller-model-case-study-download
https://info.calltower.com/lets-connect

